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accessible to everyone.

company to submit accurate and lifelike
representations of its machines to
customers. Models rendered using NX are
also used in the company’s catalog. This
makes it possible to include machines that
have not yet been manufactured and
photographed. Images rendered with NX
reproduce even satin steel surfaces with
lifelike realism.

Today, by modeling an entire machine in
3D, CB can build a working prototype
within one month after the completion of
the design.

Leveraging design data

A new member of CB's technical
department was recently hired to handle
information flow and product releases,
and to synchronize design with manufac-
turing, sales and procurement. This new
employee was brought in concurrently
with the implementation of Teamcenter®
software from Siemens PLM Software.
CB management identified this product
lifecycle management (PLM) solution as
the one that best meets requirements of
the company itself, as well as those of its
customers and the industry in general.
“The introduction of Teamcenter came
right in time to help us meet market
demands for fast information delivery,”
says Mauri. “It creates an orderly

information flow within our organization,
with data accessible to everyone.”

In addition to the Teamcenter license,

CB has installed three licenses of visualiza-
tion to leverage the huge potential of
Teamcenter as an integrated product data
management (PDM) system across the
rest of the company. “The adoption of
Teamcenter has provided us with a PDM
system that always shows the current and
correct revision status of each machine,”
explains Mauri. "Also, using Teamcenter
allows us to associate more than just
technical information with each project.
For instance, procurement can manage

Valko produces vacuum food packaging machines and
thermo-sealing machines.

“Teamcenter can be
implemented without
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which proves that the
software is suitable for
small-to-medium
enterprises like ours.”

Giorgio Mauri
IT Manager
CBs.r.l.
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Customer’s primary business

CB s.r.l. develops and manu-
factures a wide range of
industrial catering equipment.
Valko s.r.l. produces vacuum
food packaging machines and

CB and Valko design and manufacture equipment for industrial catering, deli shops and food retail chains.

thermo-sealing machines.
www.ch-italy.com

Customer location
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Italy

Partner
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“We have clear ideas and
goals in mind for the
future, and Teamcenter
has demonstrated it can
support our evolution and
requirements.”

Giorgio Mauri
IT Manager
CBs.r.l.
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pending offers and prices, sales can add
pictures or images, service can store
assembly diagrams to be easily retrieved
and viewed when necessary. The sales
staff also handles first-level assistance, and
it is very helpful for them to have a tool
that allows them to find and view all
information quickly and easily.”

In the factory, workers use Teamcenter
to visualize the items necessary for their
job. This has caused a dramatic reduction
in the amount of drafting that must be
done. “"We are thinking of setting up large
screens in production to view all machine
assembly and preparation instructions,”
says Mauri. “And we are seriously
considering the installation of 3D virtual
projectors in our training room and in
production. With such advanced technol-
ogy, it will be even easier for our designers
to communicate and transfer their ideas
to factory staff, customers and machine
operators.”

Another goal of Mauri is to implement a
procedure for semi-automatic transfer of
bills of materials (BOMs) from Teamcenter

to the company's enterprise resource
planning (ERP) software. “We have clear
ideas and goals in mind for the future,”
he says. “Teamcenter has demonstrated
that it can support our evolution and
requirements. Most of all, the software
can be implemented without significant
customization, which proves that
Teamcenter is suitable for small-to-
medium enterprises like ours.”

CB has support from Siemens PLM
Software partner, Team 3D. “Our
collaboration started with NX,” says Mauro
Barra, Team 3D’s owner. “Then, for the
Teamcenter launch, we dedicated a person
for the initial work of transferring data
from the legacy system. Now that CB has
added a resource specifically to deal with
project management activities, everything
is ready for their next step, which is to
extend this technology beyond the
technical department. Investments such as
this prove that CB is a forward-looking
company.”
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